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L Mario Venancio
Sales Associate
Office: (732) 530-2800
Cell: (732) 881-4306
‘ Fax: (732) 758-9507

mvenancio@glorianilson.com

www.BuyAndSellWithMario.com

#1 Agent in Monmouth
County 2011-2012

Over 575 million & 85 homes sold/
marketed 2012
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THE RIGHT AGENT MAKES
ALL THE DIFFERENCE

Buying or selling a home is an
important and exciting moment
in your life. It doesn't have to be
stressful or complex. Now more
than ever, selecting the right agent is
crucial. Entrusting me to guide you
through this process will give you
confidence and security that one of
your largest assets is being handled
by a true professional. You deserve
exceptional service, delivered with a
high level of integrity.

The best predictor of the future is
past performance. As Monmouth
County’s top producing real estate
agent in 2012, | sold over 575 million,
and marketed/sold 75 homes
last year (see back page of this
newsletter). In addition, | am the #1
Agent in Fair Haven and Rumson, as
well as being in the top 400 of Real
Estate Agents Nationwide.

| would be happy to draw up a
Comparative Market Analysis on your
home and show you what you can get
in today’s market for your property.
Experience matters..you owe it to
yourself to give me a call. For an
appointment, call me at 732-881-4306.
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Before choosing what's right for you,
sit down with your realtor to create a
strategic plan that will help sell your
home faster.

CHOOSE THE RIGHT REALTOR FOR YOU

Choosing the right realtor to advertise and market your
home is important. You want someone who is experienced,
accessible and knowledgeable. it is also important to find a
realtor who is confident with social media and knows how
to market your home. Since most people start their search
for a home online. ask a potential realtor what type of
marketing techniques they would use to help sell your home.
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= The first step of an effective strategic plan is to know who you are
selling to.

Know your selling points

= It's important to create a list of well written selling points you
think will attract buyers (e.g. near schools, shopping and public
transportation).

Decide which social media sites would work best for you

= Websites such as Facebook, Twitter, YouTube and Linkedin are
worth considering.

SOCIAL MEDIA SITES

Facebook
. Create a Facebook ad for your home

e  Create a Facebook fan page just for your house

»  Advertise through your realtor’s Facebook page

Twitter
Choose keywords that suit your market

Use Twitter to drive potential buyers to an interesting blog or website
about your home

Include an Open House date and time

YouTube
= - Create your own YouTube channel

e Produce a professional looking home video tour

«  Showcase your neighborhood's best features

Linkedin
»  Feed blogs and Twitter updates directly to Linkedin profile

»  Share videos and images
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